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1. Joe Rozario, 55
LP & CD vendor 

Joe Rozario is a fifty-five-year-old vendor of used records, CDs, and musical in-
struments, which he sells from his home and at a local flea market. Gregarious 
and friendly, he is also the father of three adult daughters. His ethnic heritage is 
Indian.

What, exactly, is your job?
My job is to promote vinyl records. You 
know, I sell vinyl records at a flea market, 
and from my home. I’ve been doing it for 
the past three years now, but I’ve done it 
before way back in the eighties when I ran 
a music school. I was teaching music, and 
selling vinyl records, you know, and now 
I do the vinyl records. I sell CDs, guitars, 

and drum sets, saxophones, violins and anything else that falls into my 
hands which I love.

And where do you actually purchase these products?
Most of them are second hand. I pick them up in the morning and get on 
my horse, and go bounty hunting for these things. You know... (laughs). 
I’ve got friends from America, Australia, England, and from Singapore, 
and much of these things are from Malaysia.

What’s a typical price for a used record when you buy it? 
More or less from three dollars to fifty dollars. A White album of the 
Beatles can go for about 200 ringgit, Malaysian ringgit, in good condition. 
That’s basically the American price or British price. Yeah, the Beatles... 
(sighs)

And what’s the most difficult aspect of your job?
Nothing. It’s mainly passion and pleasure. Yeah. There’s nothing difficult 
about it. It is like magic, people deliver to me and I deliver to others. Yes.

So selling things you love to others is the most positive aspect of your 
job?
It’s the joy of the business you know. I believe that life is to be enjoyed 
and that work is a very wrong thing, you should not work, one should 
play with life, you know? (laughs) Like musicians, they go up on the stage 
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and they play. They don’t work, they play (laughs), so I, I’m a failed musi-
cian, so I sell things related to music. I, you know, receive better money 
sometimes than many musician friends and they come to see me and they 
say, ‘Hey! You’re doing better than me! I’m playing six nights and earning 
peanuts. You’re selling records and earning more!’ (laughs). Honestly…

So how many used records do you have in stock? 
About 20,000 right now.

Wow. How many people come to your flea market stall every Sunday?
I usually speak to about 200 personally. I don’t know exactly how many 
come, but I think I speak personally to 200 people you know who just say 
“hi” and I say “hi” and “goodday”, and then we talk about music and the 
records. Yeah, about 200 people.

On a good day, how many records would you sell?
Fifty to seventy, on a good day.

And how many records might you buy on a good day?
Buying is of course easier than selling! I can’t say exactly, sometimes none, 
sometimes 100, sometimes 50, sometimes more. I’m always on the look 
out for stuff.

Do you generally buy a whole collection?
Since I don’t have enough space in my house I’m quite selective, but if 
my buyers are trying to get rid of a bunch, I take them all. I just consider 
which I want, and offer them a price for what I don’t want and then take 
what I want for free! (laughter)

Clever! And what about musical instruments? You also buy and sell 
those?
Yeah. I sell guitars. Guitars sell the best; they are certainly the best selling 
instrument. I sell violins too. I sold three in the month of December. I’m 
for teaching violins. And I sell saxophones. Saxophones hold a very strong 
sexual relationship with the viewer. Like girls, they will take a saxophone 
and just look at it, you know they get turned on with a saxophone, and you 
know they buy it, and just hang it up and probably never play it (laughter). 
Honestly...

And what about stereo equipment, you also buy–
Yes! I buy a lot of turntables, you know, record players, turntables and 
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4. Virginia Meta, 33
Professional Singer 

What led you to become a singer? 
I became a singer purely by destiny, since 
music was always in my family. It was 
expected that some time I should attempt 
it, so with a little bit of a push from my 
sister (who is also a professional singer), 
I auditioned, and was immediately given 
jobs.

How long have you been singing?
For about ten years with a lot of breaks. I tried not being a full time singer, 
doing a mix of part-time jobs, but when music is in your blood, you cannot 
run from it.

What kind of places do you sing at? 
Mostly at hotels and clubs. I try to be as visible as possible and make sure I 
can fit in as many different venues as possible.

And what kind of music do you usually sing?
I sing from rock to blues, including a lot of top foreign music, because in 
clubs you have to do American or British popular music. But I do a variety, 
including songs in Chinese and other local languages. I can sing in Malay, 
and Chinese, usually due to a customer request. But I try to avoid singing 
in Chinese because my Chinese, and ability to do Chinese songs, is not as 
good. 99% or 100% of my show is actually in English.

How many times a month do you usually sing?
It all depends. If you’re in a hotel, you would work for like six days a week. 
And if you’re in a club, it depends on the days. The club shows are more 
taxing, so you work less. In a club you sing so much more, and they ex-
pect more of a show. So if you do not give that to the audience, you are a 
let down, a disappointment. There’s pressure to perform at a higher level, 
which takes energy.

In a hotel, how many sets would you sing?
In a hotel you do like four sets, 45 minutes each, with a 15 minute break in 
between. They don’t push you, like they don’t expect so much, as long as 
the crowd is happy, it’s fine. Most of the hotel management types are very 



page 17

insistent that the music should be soft, almost nonexistent.

So the hotel music is more like background music?
Yes, even if you get a crowd excited at once, you have to tone it down a lot.

What’s the most difficult aspect of singing in a hotel?
You know in a hotel it’s quite easy to sing, since they don’t expect so much. 
You have a lot of space to experiment, but actually the difficult part about 
singing anywhere is the people, dealing with people.

That’s true in both clubs and hotels?
Yes. Clubs are OK, you get a rough crowd and you expect them to be 
rough, but in hotels, we get a lot of the Malay royalty. Then you have to 
be so very careful about what you sing and how you behave and address 
them. It’s tough.

Have you ever had a negative experience with a crowd, for example, 
with an audience member?
Yes, a lot. Almost every day. One time a guy told me to get off the stage 
because, he said, I was not singing but just playing a tape! “We don’t want 
this crap,” he yelled. It was so insulting, and there was not much I could 
do.  When some people come to a club, they have certain expectations; it 
might be about the genre or language of the songs, and when they are not 
fulfilled they can get ugly.

So how would you describe your voice? 
Very low for a female, very bass-like. Should I do a line? (starts singing) 
That’s the kind of sound. After they hear me, they say, “Okay, girls don’t 
sing like this, she is a man!”

So you have been accused of being a man?
I have been accused of being a man because of my height, because you 
know, I’m taller than my husband without my heals. And now they tease 
that I’m a man. I get that a lot.

What's the best part about being a singer?
The best part about my job is I enjoy singing, and let’s say, there are a lot of 
people that come to hear me sing. I have some good followers; they really 
enjoy themselves and appreciate my show. That’s enough; that’s the best.


